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Mechanizing Built-Up Roofing 


Words Can Kill Sales 





Custom-Designed Forms For Bills 


100% Ethics Builds Business 


Published for more than 40 Years 














ACT FAST... 





WRITE, WIRE, OR PHONE TODAY — 


THE BARRETT DIVISION 


ALLIED CHEMICAL & DYE CORPORATION 
40 Rector Street, New York 6, N. Y. 


36th St. & Gray's Ferry Ave., Philadelphia 46, Pa. 
205 W. Wacker Drive, Chicago 6, Il. 
1327 Erie Street, Birmingham 8, Alabama 
- Roof ng Contract 


Americ er 
tion price, Domestic 
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SH IN ON AN EXCLUSIVE 


Barrett” 
Rock Woo 
Franchise! 


_.. for there are only a limited number of these 
territories still open. 


Barrett offers you a complete line of rock 
wool insulation products— granulated, blankets, 
and batts—in mixed deliveries. Everything 

you need for your insulation business you get 
promptly and economically in a single order 
from a single supplier. All are made from carefully 
selected minerals, tested to assure the right 
chemical content for clean, light, resilient wool. 


Barrett offers you a power-packed sales 
promotion plan starting with the Barrett Rock 
Wool Applicator Sales Manual. This includes sales 
aids of every type—practical ideas on finding 
your prospects, the follow-up, making the 

sale, training salesmen. You get newspaper ad- 
vertising mats, prospect systems and records, 
mailing pieces, leaflets and folders, sales presenta- 
tion portfolios, displays and demonstration 
devices, samples, letter-heads, cards, estimate 
and contract forms. 


Barrett offers you the prestige and business- 
building value of “the greatest name in 
roofing”’... backed by 97 years of successful 
experience ...and kept prominently before the 
public by constant extensive advertising. The 
Barrett sign on your place of business is a 
sure business-getter! 


Barrett offers you speedy, dependable 
service from your nearest Barrett distribution 
point. This saves you time, and saves you 





eign 


als money, too. 


GET THE FACTS! WRITE US TODAY! 


Reg. U. 8. Pat. Of. 





y by Harris-Fox-Hoffman Corp., 425 Fourth Ave., New York 16, BY. 
$4.00 per year. Reentered as second class matter July, 1949. at the 
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CERTAIN-TEED (i ociiins, trecesistnt quate 


Water-Repelient, Fireproof Gypsum Sheathing. Incombustible Fiberglas* Insulation for Perim- 
Tongued and grooved to defy dampness and wind. 6 | eter. Ideal for surface insulation in basement- 
Greater structural strength than wood. Economical less homes. 

and easy to erect. 


aluminum foil back for insulation and as a 
vapor barrier. 


€) Fireproof Insulating Gypsum Leth. With an 
Fireproof Gypsum Lath, Plain and perforated. 
Weather-Resistant Asphalt Felt. A high quality, 


thoroughly asphalt-saturated roofing felt. Water- 
proof, durable. 


Fireproof Gypsum Plaster. For base coats.‘‘Plasti- 
sized’’ (easy working) plasters. Gauging and © 
molding plasters. High quality prepared finishing 
plasters, including Kalite Acoustical Plaster. Fire-Resistant Woodtex Shingles. The artisti- 
© cally blended asphalt shingles with a real raised 
grain and deep shadow lines. In a variety of 
colorful blends. 


Fireproof Bestwall Gypsum Wallboard. W ood- 
grained wallboards reproducing knotty pine, rib- 
bon mahogany, and figured aspen. ; : 
is Insulating Asphalt Sidings. Fire-resistant, 
weatherproof, attractive, long wearing. In Bricktex 
(buff blend, brick red, red blend, light gray blend). 
Stone design in Graystone. 


Incombustible Fiberglas* Insulation for Walls 
and Ceilings. Batts, blankets and pouring wool 
complying with Federal Specification HH1-521. 
Famed moisture-resistant Fiberglas will outlast the @ Fireproof Bestwall Gypsum Wallboard. Plain 


life of the house. surface. 


*Trade-Mark Reg. U.S. Pat. Off. by Owens-Corning Fiberglas Corporation. 





Cort. ain-teed ASPHALT ROOFING + SHINGLES » SIDINGS 


S£6. U.S PAT OFF 


CERTAIN-TEED PRODUCTS CORPORATION ACOUSTICAL TILE = INSULATION FIBERBOARD 


ARDMORE, PENNSYLVANIA 











FLINTKOTE 

Tqpered Ste 

SHINGLES 
... the 

Cusloceat 

of Asphalt Roofing 


available in a wide range of 
solid colors and H-B Blends 


ai 

a) 
. as 

_- ae 


006f Ko amore! 


Write The Flintkote Company 
30 Rockefeller Plaza, New York 20,N.Y. 
for details 





*Harmonized-Balanced Blends, H-B Green shown above. 








Goss Printing Company, Cicero, IIlinois. 
Roofing Contractor: James Mansfield Company 


Chicago Park District, Davis Square. 
Roofing Contractor: Boice Roofing Company, Chicago 





Efficient... Economic” +. Easy to handle, 
MAIZEWOOJ) ROOF INSULATION 


for Large or Small Jobs 


Maizewood Roofing Insulation is completely adaptable to large or 
small jobs, as demonstrated by these two Chicago-area installations. 
Quick and easy to apply, Maizewood’s low-pitch absorption assures 
insulating efficiency every time. Available four ways: regular, asphalt 
coated, asphalt impregnated or BOTH asphalt coated and impreg- 
nated. 2’ x 4’ pieces, 2”, 1”, 1%” and 2” thicknesses, by car load, 
truck load or in small quantities. 


WRITE TODAY FOR DETAILS AND PRICES 


INSULATION COMPANY 
MAIZEWOO DUBUQUE, IOWA 
Meets Federal Specifications LLL-F-32ib for Government Projects. Union 
Made by Employees of the United Brotherhood of Carpenters and 
Joiners, American Federation of Labor. 


” 
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Easiest for you...best for the customer! 


REYNOLDS Z#me’ ALUMINUM GUTTERS 


“Rustproof—at 
less than half the price 


“Light to handle 


y, -a quick job!” 


of other rustproof "“Slip-joint 
gutters!" connectors —no 


soldering!" 








Your men do mor 
of these alumin . 


Paintin 


gn : 
beauty ° mai 


nten 
ance Worries, lasting 


r aluminum 


P aff, 
ith your ‘ ects 


UPplier. 











REYNOLDS Lifetime ALUMINUM 
FLASHING 
Rustproof flashing at less than half the 
cost of other rustproof materials. Non- 
staining, too! Easiest to cut, shape and 
trim. In 50-foot rolls of 14°, 20° and 
28” width, .019” thickness; also 20° 
width in .024” thickness. Flat sheet 28” 
wide in lengths up to 12’. 


REYNOLDS ALUMINUM 

REFLECTIVE INSULATION 
The quickest effective job of insulation 
for you...easy to sell. Aluminum foil 
on one or both sides of kraft paper... 
reflects up to 95% of radiant heat... 
reduces summer temperatures up to 15° 
...saves winter fuel. One 15-ib. roll 
contains 250 sq. ft. 25”, 33", 36” wide. 


REYNOLDS Lifetime ALUMINUM 
NAILS 

Essential with aluminum application; 
best for all wood and composition roof- 
ing. Drive well. Hold firm. Can't rust 
loose. Almost three times as many nails 
per pound. Types and sizes for every 
roofing use... also for siding, wallboard. 
With or without neoprene washers. 


REYNOLDS ALUMINUM 


For more information, call the Reynolds Dealer or Office listed under ‘Building Materials” in classified phone 
books. Or write Reynolds Metals Company, Building Products Division, 2004 South Ninth St., Louisville 1, Ky. 
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Say Good VO oud Tonge Selling 
Hamme es ‘ 


~\ 


4G. 
Get into the <7 

QUALITY S DING meer 
BUSINESS OWS 2% 


HEADQUARTERS! 


Easier to sell GLATEX? Far easier — and 
far more profitable. For GLATEX is unique. 
Outstanding! Outstanding in its beauty, so 
that one job sells another. Outstanding in 
the extra satisfaction you can promise. 
The distinctive china-like glaze washes like 
a dish. Never needs paint. Non-repeat- 
ing patterns, wider (27-inch) shingles. 


beautiful colors, too! 


And all of them the colors most often 
asked for by homeowners—Satin White, 
Browntone, Mist Gray and Greentone. 
Yes, GLATEX is the aristocrat of Asbestos 
Cement Siding—in color, in all around 


beauty and quality. No price-trimming 
“hammer and tongs” selling with a stand- 
out profit producer like this. Sell it and see! 





Mail Coupon Today | 


UNITED STATES GYPSUM CO. 

Dept. AR-5, 300 W. Adams St., Chicago 6, Iilinois 
Gentlemen: 

Please give me complete information on how to profit 
more by selling GLATEX. 


Every GLATEX Job sells more! Why? Happy owners tell their 
neighbors. Everybody wants it. 


United States Gypsum 


For Building - For industry 





Gypsum « Lime « Steel « Insulation « Roofing « Paint 








Applying a« strip of Addex 
Liquid Aspholt 7460 it’s 
EASY, by BRUSH or SPRAY 
Unrolling and embedding 
Gloss-Fiber-Mesh 
gatored old roof surfoce 
before applying Roof-Shield 


Note all 


Top-coating embedded mesh 


Finish-coating entire roof 


1 Shows badly alligatored roof. 
. 
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DDE x 
ROOF SHIELD 


A plied <old to existing surfaces 
p 


3, 


4 


U.S. Patent No. 2503246 


3 Glass-Fiber-Mesh is embedded in Asphalt. 


Finishing coat of Addex Liquid Asphalt *460 is applied forming a 


Embedding coat of Addex Liquid 
4. heavy duty monolithic blanket from parapet wall to parapet wall. 


* Asphalt #460. 


RIGHT ON TOP of old, weather-beaten roofs, Addex Roof-Shield adds years of 
trouble-free new roof performance. Here in one carefully engineered ‘‘package"’ is both 
corrective and preventive maintenance for roof owners. Roof-Shield not only corrects 
and restores bad roofs but it definitely prevents fairly good roofs from ‘going bad." 


ROOF-SHIELD is made of Addex treated asphalt mechanically reinforced by a flexible 
mesh of non-rotting glass fibers which function as do steel rods in reinforced concrete. 
The result is a tough, weather-proof, monolithic blanket of remarkable tensile strength, 
permanent adhesion and stubborn resistance to weathering. ROOF-SHIELD stretches to 
resist structural movement, clings tightly to damp or dry surfaces, never blisters, 
delaminates nor alligators. 


BUILDS NEW BUSINESS FOR ROOFERS — Roof-Shield opens the door to more 
business and greater profits in roof maintenance for industry. Now, for the first time, 
the enterprising roofer can offer his trade a distinctly new and infinitely better remedy 
for ailing roofs than blistering free cap sheets and thin filmed coatings. 

APPLIES FASTER —— EASIER — Light weight and ready to use without heat or special 
tools, Roof-Shield speeds the job, in fact more than doubles the day's production, if 
used instead of a two-ply cap-sheet. Addex Liquid Asphalt #460 is cold-applied by 
brush or spray. The reinforcing Glass-Fiber-Mesh is supplied in rolls and weighs but 
2 Ibs. per square. 


NO BLISTERING ® NO ALLIGATORING 
NO DELAMINATING 


This FREE informative booklet 
contains actual samples of Glass- 


Fiber-Mesh and Addex Liquid 
Asphalt #460 as applied, with 
complete description, application 
and specifications. 


SEND FOR IT TODAY! 


A DDEX 


CORPORATION 
2132 EAST 105th STREET « CLEVELAND 6, OHIO 
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ITH th 


country being so 


economic tuture Of our 
precariously 
juggled between Uncle Joe and Uncle 
Sam, it is difficult to do any long 
prognosticating,” according 
Abraham, President, The 
Company. Mr. Abraham 


-range 
to Herbert 

Ruberoid 
goes on to 
Say: 

“However, at present, it appears 
that the building business will be good 
in 1951, even though new home build- 
ing wil be off quite a bit as compared 
with 1950. 
in the first quarter were ahead of last 
year, the figures on new permits issued 


Whereas new home starts 


for home construction are apparently 
sharply in the last two 


\s reported recently in Dun’s 


dropping 
months. 
Review, a survey of building permits 
issued in 215 key cities shows that 
January 1951 was 33.4% ahead of 
January 1950. But in February 1951 
in the same 215 cities, new permits 
were 4.89% below February 1950. 
“On the hand, we feel the 
farm market for building products will 
hold up well... 


other 


and the repair and 
replacement market is becoming more 
active than it has been for several 
years. 
able amount of Government purchases 
for construction and rehabilitation of 
cantonments and 


These factors plus a consider- 


defense projects 
should add up to quite 
volume for the year. Since the avail- 
able production of building products 
will to a greater extent be channelled 
to the farm and replacement markets, 
efforts will be re- 


a satisfactory 


increased selling 
quired in these fields. 

“The products manufactured by our 
are expected to be in good 
throughout the year. While 
allocation 


industry 
supply 

many plants have been on 
until recently, 


of asbestos and asphalt building prod 


fairly prompt shipments 


ucts can now be had.” 
. + 

A star-spangled assortment of spe- 
cial articles is being lined up for sub- 
scribers to AMERICAN ROOFER & 
SIDING CONTRACTOR during the 
Staff planning 
summer months has 


ensuing months. 
throughout the 
resulted in the finest line-up of articles 
for the fall and winter in our recent 
history. Watch for startling 
(Continued on Page 34) 
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Devoted to Roofing * Siding * Insulating * 


Publishers of 
Roofing, Siding & Building Specialties Manual 


Vol. 41 AUGUST, 1951 No. 8 


Waterproofing 
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STICK WITH THE SIDING THAT'S EASIER TO .9£7// 


“PVE LOOKED AT 
EVERY SIDING... 
BUT THIS LOOKS 
MORE LIKE REAL 
BRICK THAN ANY OF 
THEM!” 


“T LIKE THE MORE 
NATURAL COLORS OF 
INSELBRIC . . . AND 
‘SHADOWLINE’ GIVES 
IT THE DEPTH OF 


REAL BRICK!” 








THE FIRST CHOICE OF THOUSANDS OF AMERICAN HOME OWNERS! 


There's good reason for INSELBRIC’s great selling 
power. National and local promotions of INSELBRIC 
and its companion products, INSELWOOD and INSEL- 
STONE, have helped make it the siding most wanted 
by home owners across the country. Its quality is 
the finest available today. Modern architects’ de- 
signs and new panel colors are added reasons which 
make INSELBRIC so easy to sell. And mechanics wel- 
come the easy application of INSELBRIC because 
time and materials saved per job means extra profit. 


MASTIC ASPHALT CORP. JONES & BROWN, INC. 


South Bend, Ind. Elizabeth, N. J Pittsburgh, Pa. 


FOR THIS MAME 
Write for further 


ma siagr cas VNELBHRIC ; 
= — oe ee ee ow oe oe oe oe — ae 


JONES & BROWN, Inc., Dept. RG 
439 Sixth Ave., Pittsburgh 19, Pa. o 


i 
1 Please tell me more about Inselbric, the siding that's 4 
i “easier to sell”! 


Contractor [1] Jobber [) Dealer [) é 


Address = . = ee 


Nome . 4 
a 


ee 
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Vitality of state associations 


Spotlights our industries’ health 


6 tes ot the most encouraging signs 
of the vitality of the roofing and 
siding industry has been the growth and 
activity of associations during the past 
10 years. More recently state associa- 
tions of roofing and siding contractors 
have shown a powerful surge forward, 
contributing projects of value to the 
entire industry 

On June 21, 22 and 23 of this year 
Sheet Metal 


\ssociation of Georgia” 


anc Con- 
held 
Convention at the 
Hotel, Wilming- 


ton Island, Savannah, Georgia. 


the “Roofing 
tractors 
its Second Annual 


General Oglethorpe 


March, 


1950, and incorporated September of 


Organized as recently as 
that year as a non pront organization, 
the Georgia association is an outstand- 
and 
Membership has 


ing example of healthy growth 
constructive activity. 
risen steadily to the present strength 


of about 50 firms scattered through- 
out the state of Georgia. 
Exemplifying the boldness and in- 
itiative of the modern contractor 1s the 
fact that 40%, or 
bers went into the roofing and siding 
De- 
difficulties, 
the high costs and regulations of the 
war and these 
contractors established themselves suc- 


more of these mem- 


business during the last 10 vears. 
spite the turbulence, the 
post-war 


years, new 


cessfully in business during the nine- 
teen forties. 

The Association puts out “The Roof- 
ing and Sheet Metal News,” a news- 


letter which comes out without fail 








Presenting eae 


ROMANCES 


of 


Business ventures 


Rooting and Sheet Metal Contractors Association of Georgia 


Eaned by BL Mabint. Se 








Reproduction of cover page of brochure 
put out by the Roofing and Sheet Metal 
Contractors Association of Georgia, and 
given to all members who attended their 
Annual Convention. The brochure gave 
short histories of every member firm. 


every month, and is the product of the 
unpaid volunteer efforts of members 
of the organization. Members are 
kept informed of activities and future 
events. Spritely and timely editorials 
appear in this four-page bulletin. The 
newsletter is mailed to all members, 
all known firms of the 
industries represented, all known reg- 
istered architects in Georgia, city edi- 


non-member 


tors and magazines in the trade, and a 
selected list of general contractors. 
Three active convention days per- 
mitted convention visitors to relax and 
become acquainted with each other, 
while their ladies participated in a 
special program of social events. 
The serious business of the conven- 
tion covered a wide range of topics 
of value in the industry. Individuals 
were assigned to give reports on such 
diverse topics as Insurance Coverage, 
Suppliers’ Relations, | Membership, 
Ethics, Labor Relations, Architect Re- 
lations, Kettle 
Forms and 


Business 
Estimating 


Regulations, 
Suggested 
Basis. 

It is of particular interest to note 
that this association has adopted stand- 
ard business forms for use in all phases 
of the roofing, siding and sheet metal 


(Continued on Page 34) 


ee ae 


ne RRR ge eg AONE 





AMERICAN ROOFER 


Simplify your billing 
With custom-designed forms 


N ORDER to simplify 
their billing and purchasing 
tions, 


spec d and 
opera 
the 


wide 


roofing contractors across 
country today are employing a 
variety of custom-designed forms 

rhese forms, specially created for 
firms by Moore Business 


Forms, Inc., differ considerably in lay- 


roofing 


out, size and detail, according to the 
needs of the particular concern 
which they are designed 


for 


Some Examples 


Some of the examples given here 
include the following 

Hosler & . Fort 
Wayne, well-planned 
invoice form which contains space for 
complete detail on labor, 
miscellaneous 


Pearson, In 
Indiana, has a 
material and 
expense incurred on a 
lob 

rhe labor cost section ot 
for the 
neer and helper, regular and overtime 


the 
name i the 


torm 


has space engi 


work and such incidental expenses as 
hotel, parking, meals and mileage, all 
of which are figured into the job 


\ separate section in the form is 


set up for material another 


for labor and material secured by 


cost and 


cash 
or by purchase order 


The Hosler & Pearson form is made 
the Ac 


Erecting 


out in quadruplicate, one for 


counting 


Department, and 


service 


Department, Customer, and 


Mechanic's oOo! Warehouse copy 


Le Roy Roofing Company 


\ different type invoice is employed 


by the Le Roy Roofing 
Harrisburg, Pa Chis ec 


tor the 


Company 
mtains spaces 
job, job nun ber, 
tect, contractor 
latter is 


owner, archi 
and contract price Che 
broken doy i! | 
broken dowt to these cate 
gories : 


and T.M 


Copies of this forn 


Built-up, sheet metal, slate 


book 


fo to the 





By GEORGE E. TOLES 
Staff Correspondent 





keeping, cost accounting, and machine 
departments. A special copy goes to 
the operations department 
ditters the 


spaces fof the contract price break- 


This copy 
from others, eliminating 
down 

Che 


states 


operations 
that all time 
slips pertaining to this job shall note 
the contract number All 
deductions affecting this contract shall 
be reported to the bookkeeping de- 


] 


partment, which shall 


department copy 


slips, all charge 


extras or 


issule a contract 


number to cover the transaction. A 


space also is included for date of com- 
pletion. 

Hewitt Bros. of Detroit, Mich. have 
a well designed invoice to cover roofing 
and siding jobs. It contains space for 
listing of shingles, roll, ridge, felt and 
siding materials used on a job, in- 
cluding amount, unit cost and _ total 
cost of each variety. Copies of this 
form are provided for the customer, 
office, working crew and delivery unit. 

Purchase orders employed by roof- 
ing contractors also show variance but 
stick more closely to an established 
format than do invoices. 

Joseph Davis, Inc., Buffalo, uses a 
simple yet effective purchase order 
form. It directs the supplier to use 

(Continued on Page 33) 





The most detailed of 
the custom - made 
forms shown here is 
that of Hosler & 
Pearson, Inc., which 
leaves spaces for la- 
bor cost and items 
of expense as well as 
typical purchase 
item statements. 





Telephone A 5262 


[ABOR AMD MATEMAL SECURED BY CASH O8 BY PUBCKASE ORDER 


HOSLER & PEARSON, INC. 
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Gténey 5.0222 
Gténey 3.0223 


WOLKOW BRAKER ROOFING CORP. 


890 COMET GLAND ave OOKLN 18 NT 


SEAvict mvorce 


L ELBLING & S0N9 


07497 


Billing and purchasing forms are made up especially for 
roofing and siding contractors by Moore Business Forms, 
Inc. Eight such forms are shown above. Those on the 
left are 54,” wide by 82” long, those on the right with the 
exception of Hahnel Bros. Co. are 842” wide by 7” long. 
Among forms not mentioned by Mr. Toles in the text of 


PURCHASE ORDER 

THE BREESE BRos. 
ROOFING ConTRacToRs 
STEEL FABRICATORS 


CMCINMAT! 8 OM 


Stecniee 


Recting — Siding — Shaat Metal A 10489 


082 TELEGRAPH ROAD 
DETROIT 28. miCHIGaN 


his article, the decorative address of A. Elbling & Sons, 
and the attractive modern type used by Wolkow Braker 
are of note. A number of the roofers use the forms to 
advertise products. Hahnel Bros. Co. is slightly different 
from the standard form in that it is the smaller size but 
used horizontally. LeRoy Roofing Company combines 
both the vertical and horizontal to get its message across. 
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No, wrong words I’m giving the cold 
shoulder to might be called “sales- 
dampening words.” Taken separately, 
they won't kill a sale. They're not 
that bad. But throw a lot of them into 
one sales talk and they are liable to 
add up to a wet blanket that can 
smother any prospect of a sale. 

What are these words? They are 

. little words. They are words we all 
Poor choice of words know and use often. Some of them 


are “sell,” “buy,” “cost,” “dollars,” 
“pay” and “spend.” Familiar words, 
Can KILL sales aren't they? At first glance they may 
seem harmless. but, in reality, they 
are little jabs at a prospect which 
hamper the sale. And they don’t have 
to be used 
A S SALESMEN we would be k How much better it is to say “Here's 
A without word Littl t By BILL EDWARDS something new I want to show you 


. . . rather than “Here’s something new I 
middle-sized words. big t \ll Special Correspondent Be e ie 
: , want to sell you Isn't there a little 
kinds Ot words ot | ts ot F 


jab when we say “This will cost you 














mg hea wag ween a re’) — about th ise ot vulgar words two hundred dollars ?” Isn't the jab 
— 4 or th oo | iar words, such as eliminated when we put it this way: 

pays, “Frere it is lling the prosj ” or the lady- “This fine new addition will run you 
talking about about two hundred which you can take 


onunciation (in care of over several months.” It 


little of both of — doesn’t cost anything; it runs. Why 
(Continued on Page 35) 





s cost, to m ike 


i their siding, 





order 


in ota epee Aa PAY NAV USES OF 
. Tice emote i. Oe ye 
of them, too L \ Hl A Oo 

We g-gn Sey sert SKINS THAT Ae ONG Oe 
orig the abi nina Wr MUD AND THATCH ! 


them 





L.et’s look at s 1 ot he wavs that 


the wrong words can hurt us 





First off, let me sav that I’m not 
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Dr. Globe 
H.D 


House Doctor 


TRADE MARK Registered 
EXCLUSIVE 


ThermoWOOD searuges INSULATING VERTIGRAIN® SHINGLE DESIGN SIDING 


PRECISION PANELS 


Globe ThermoWOOD is as easy to install as it is to sell—and 
AQUA-PRUF SHIPLAP 


that means plenty easy! The beautiful wood color of every 
PATENT “SEALED SATURATION” ThermoWOOD panel matches perfectly—the seal-edge overlap 
Rx MASTICOAT FORMULA makes top fitting and weather-proofing automatic. Yes, Thermo- 
WOOD goes on like a glove — stays on like a charm! Sell 
ThermoWOOD—the “applicator’s siding’ — in five handsome 
VERTIGRAIN® WOOD TEXTURE colors: Colonial White, French Grey, Weathered Brown, Briar 


. HARMONIZED COLOR BLENDING Green, Amber Blend. 


KLEEN-KUT MORTAR LINES 


| 
WRITE, WIRE OR PHONE GLOBE SIDING PRODUCTS COMPANY 
FOR DETAILS 2207 SCHRAGE AVENUE © WHITING, IND. 


SIDING PRODUCTS 
COMPANY a 


Street 


YES, please send complete ThermoWOOD de- 
tails, and have your representative call on me. 


2207 SCHRAGE AVE. 
WHITING, IND. 
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Mechanizing built-up roofing 


Tremendous strides have been 
Made in the last five years 


By SIDNEY FRIEDBERG 
Secretary and Engineer, New Brunswick Roofing and Cornice Works 


various eight in all. The specification read that 
all existing flat roofs were to be re- 
vood-burn moved down to the decks, and the 
developed a deck whether wood or concrete to be 
he kerosene’ repaired, and over the existing deck 
we have seen twenty-year bonded roofs to be in- 
tubes! now stalled. 
eloped the Not having a roof scraping machine 
irly recently, of our own, and unable to obtain one 
anually, and in time to complete our operation by 
mechanic December 15, 1950, we rented a roof 
injure his scraping machine from a cooperative 
old roof, competitor who had no need for his 
ypment of new and n at the time. 


in the other building trades, and tl tro n old rt s | mention be The removal of the old membrane 


| equipment 


development of new and 1 { tor owever, leveloy of the by this roof scraping machine accom- 
her no reasot craping machine has made it plished its purpose and proved its 


ment in industry r 
man to do a more worth. Where the journeyman would 


as rooters, s! 

as the other building trad iring this past summer and fall, roofing with axes, this machine re- 
industry advance. Since the ck had o1 t with the Board of moved the toughest parts of the roofing 
Brunswick, membrane and allowed the men to 

ols, namely leave the job quitting time without that 


uce fatigue. have to sweat and toil, chop chunks of 


Sidney Friedberg, above, left, author of this article, standing on All Photos Courtesy Sheet Metal Worker 
the roof of a new Westinghouse plant which New Brunswick Pitch pump refilling “hot stuff” buggy on the roof. 
Roofing and Cornice Works applied using every mechanical his provides a constant supply of pitch, and eliminates 
built-up roofing device available. The men standing next to dangerous hoisting since the pitch is brought to the 
Sidney Friedberg are his foreman, his brother Robert, and at the job in bulk. The system also eliminates aecessory 
far right his father, Louis, son of the firm’s founder. equipment such as chopping drums. 
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Mr. Friedberg’s article is presented 
here through the courtesy of the North- 
eastern Roofing, Siding & Insulating 
Contractors’ Association. It was pre- 
sented at the Ninth Annual NERSICA 
Convention this Spring, as a featured 
section of the Built-Up Roofing Forum. 


tired and played-out feeling. Moreover, 
it left the men with 
thusiasm to 


a desire and en- 
return to the following 
day’s work, and absenteeism was no 
longer a problem 

Approximately two years ago, when 
we were estimating a sizable reroofing 
job, mechanization, for the first time, 
was suggested to us. At the time, we 
thought that it was quite a radical 
change from the conventional way of 
doing a roofing operation. Like every- 
one else, when something new is intro- 
duced, one thinks the idea to be crazy 
and not to have any merit. Regardless, 
we figured this job but were not the 
successful bidders. We learned after- 
ward that the bidder did, 
however, use bulk pitch, and that it 
proved to be a successful operation. 


successful 


This past summer, while we were 
working on the reroofing program of 
the New Brunswick schools, we 
mated and closed the 
Assembly 


esti- 
Studebaker 
North 


new 


plant, located at 


Hot stuff buggy, a 30 gal. drum attached to angle iron frame on 
pneumatic wheels, brings load to refill felt laying machine which 
rolls out one roll of felt and sticks the pitch at the same time. 


With the 
» be ready in 
the not too distant future, the reroofing 
of the New Brunswick schools in prog- 


Brunswick, New Jersey. 
Studebaker job on hand t 


ress, and other new construction work 
to be completed, it became necessary 
for us to build up our manpower sit- 
uation. With the hurricane of Novem- 
ber 25th creating additional work, the 
manpower situation became still more 
acute. Like everyone else in our field, 
labor together with shortages of mate- 
rial became our biggest problem 

Therefore, with a shortage of mate- 
rial, a tightening up of available man- 
power, the Studebaker job became a 
problem, a problem in this respect: 
How were we to handle the vast 
amount of material and still get an 
efficient job accomplished; how were 
we to keep the men satisfied and happy. 

From a psychological point of view, 
how were we to keep the men thinking 
that they were equal to any other trade 
on the building and not just laborers 
handling thousands of bundles of in- 
sulation and rolls of felt, and tons of 
slag? 

With these different problems con- 
fronting us, it was again suggested to 
us that this job should be mechanized. 
This time, however, we did not believe 
the idea to be crazy nor were we fear- 
ful of the suggestion ; we believed mech- 
anization to be the answer to a lot of 
problems that confronted us. 

We made a thorough investigation 
of the entire field of mechanized roof- 
ing equipment. A special trip to the 


West was made to see how this equip- 


ment was handled and operated, and 
as a result, we purchased a pitch pump, 


17 


a hoist, a felt-laying machine, a hot 
buggy and a hot carrier. 

The pitch pump has several distinct 
advantages. It continually agitates the 
material, thereby preventing overheat- 
ing and coking. It provides a constant 
flow of pitch and eliminates dangerous 
hoisting for the men on the ground. 
The roofing pitch is brought in bulk, 
thereby eliminating the arduous task 
of chopping drums up the entire day, 
day-in and day-out. The pump is oper- 
ated by a four horsepower air-cooled 
motor and pumps approximately twen- 
ty-five gallons per minute. Although it 
is mechanically operated, it still must 
be given the greatest care and not be 
abused. 

The felt-laying machine rolls out one 
roll of felt and sticks the pitch at the 
same time. It saves the mop man the 
hard task of pushing the mop the en- 
tire day. The man who formerly rolled 
out the felt now merely follows the 
machine with a broom. Whereas the 
men couldn’t work on extremely windy 
days, by using the felt machine, the 
wind cannot blow the felt away, as the 
roll of felt may be threaded different 
ways. The flow of the pitch may be 
adjusted to whatever desirable stream, 
depending upon the slope of the roof, 
and also upon whether it is a cold or 
warm day. At all times, however, an 
even flow of pitch may be assured. 
When the felt is layed fishmouths or 
buckles are non-existent, nor are the 
men tired from either mopping or roll- 
ing out the felt. 

In our own locality, any type of a 
hoist is and should be operated by an 


(Continued on Page 37) 


Hot stuff carrier brings six buckets of “hot stuff” to 
slagging crew who put finishing touches on the roof. 
Most of the equipment shown here was purchased 
from Matt Coil-less Burner Co. 
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Siding materials available? 
PROBABLY says ISA president 


HI Nationa] 

Emergency is a warning signal to 
industry the 
storm warning flag is a signal for boats 
We preparing for a1 
It is hoped that a world-wide 
conflict will levelop 
mobilization program ts 


ihead 


The Government does not want the 





declaration yt a 


By LEE H. MATTES 
President, Insulating Siding Assn. 


same as a Coast Guard 





ire all-out war 


major the fitted in— 


being 


war program is being 
elimi- 
nated and critical materials are being 
liverted. In fact, the Government 
needs taxes now more than ever and 
for the most part are 
from the profits of healthy businesses 

The Siding Industry is fortunate in 
that the raw materials used are, 
erally speaking, not critical 


never but our non-essential items are 


going to 


y t torge 


siding industry to stop production; it t@xes derived 
does not want distributors to stop buy 
ng; and, it does not want contractors 


to stop applying. It wants business to 
operate as smoothly 


gen 


as possible while However, 





Mammoth Roofing Job is Done With 
Aid of Sectional Steel Scaffolds 


House 


the 


For the past year, roofers in Minne- 
ipolis, Minn 


suilding. It is that 
million dollars. 
As shown in the photograph, half of 
in putting a_ the 


estimated 


, and vicinity have watched project cost a half 


with interest the progress of the tre 
work 


pper 


mendous involved uge structure was completely scaf- 


new ¢ roof Court folded at a time to provide a firm, safe 


The mammoth 
steel scaffold 
shown in place as 
the copper roof 
was applied on 
the Minneapolis 
Courthouse. 


AMERICAN ROOFER 


Lee H. Mattes 


this does not mean that they will not 
become scarce as the mobilization pro- 
gram develops. As an example, no one 
knows just how much insulation board 
and insulating siding will be used to 
recondition the present old camps or 
build new ones, how much will be 
stockpiled for emergency use, and how 
much will be sent overseas. The pro- 
duction and transportation of asphalt 
may also be curtailed and nails could 
again become scarce. 

In view of the unpredictable condi- 
tions ahead, it looks like good busi- 
ness for the distributor and contractor 
to anticipate his requirements during 
his peak season and to stockpile now 
before the Government needs the in- 
dustry’s facilities or production. They 
will not be hoarding or hurting the 
war effort; in fact, anything that can 

(Continued on Page 22) 


and economical working platform for 
the carpenters and sheet metal workers. 
Scaffold Frames Rented 

The Municipal Building Commission 
of the City of Minneapolis rented the 
necessary sectional steel scaffold frames 
and components from the Minneapolis 
Equipment Company, 520 Second 
Street, S. E. Close to 1,500 sectional 
end frames were required, not to men- 
tion additional braces, trusses and other 
essential parts. In the estimation of all 
concerned, the of sectional 
scaffolding for this type of work was 


use stee] 
very successful. Erection and disman- 
tling were quickly handled. 

In use, the steel scaffolding provided 
solid footing for the workers at every 
level and demonstrated its adaptability 
to many types of roofing work. The 
sectional steel scaffolding used is man- 
ufactured by The Patent Scaffolding 
Company, Ine. 
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“SOFTENING UP” more 
prospects for you! 


Alumatics are known to millions of magazine 
readers all over the United States and Canada be- 
cause they've been nationally advertised for years! 
Dealers and distributors who handle a nationally- 
advertised and nationally-known product know that 
such recognition means faster consumer acceptance, 
easier sales! A plus value for you! 





look at this line! 


ALUMATIC COMBINATION WINDOWS — America’s 
finest combination units, with superior features— 
removable sill, interlocking meeting rail, self- 
storing inserts. The leader in the field! 


ARALUM COMBINATION WINDOWS — Complete 
self-storing aluminum combination units at prices 
that compete with wood storms and screens! 


KAYSTO COMBINATION WINDOWS — For casement 
windows of all types—in-swinging or out-swinging, 
wood or metal. Screen section slides horizontally 
or vertically. Protects entire window opening! 


TRI-MATIC TRIPLE SLIDE COMBINATION WINDOWS 
— Storm and screen sections slide up and down, 
providing outside access. Interlocking meeting rail 
assures weather-tight fit for years to come! 


I am interested in selling Alumatic Products. Please send me 


more information on becoming an Alumatic Dealer. 
Name 
“nce ee 
hy... 


Telephone 


All Alumatic products bear 
the Good Housekeeping Seal— 


It offers leadership to you — 
Full protection to the consumer 


GUARDIAN REDWOOD COMBINATION WINDOWS 
Two separate tracks provide controlled ventilation. 
Storm and screen in place all year ‘round, No 
changing, no storing. Completely weatherstripped! 


ALUMINUM COMBINATION DOORS — Ruggedly 
built of hollow extruded sections to take heavy 
duty. Complete with hardware and closure. 


SCREEN PORCH ENCLOSURES — A handy all-alumi- 
num, indoor-outdoor living room with interchan 
able storm and screen sections. Also used - 
temporary business and commercial structures. 


tunecali 
oe} a cele balel. me): AMERICA 
2081 SOUTH Séth STREET 


MILWAUKEE 14 WISCONSIN 


In Canada: ALUMINUM BLDG PRODUCTS CO 


, LTD 
362 CHILVER ROAD, WINDSOR ONTARIO 


CLONE © ted 
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MAKE SURE OF 
MAXIMUM WIND 


RESISTANCE WHEN 
ROOF /S$ LAID 


Roof tabs should be 


iT: of a quick-setting cement to 
fasten down the tabs of asphalt 
strip shingles has been recommended 
by manufacturers for many years, par- 


Midwest, 
tremely high winds frequently occur. 


ticularly in the where ex- 
A number of roofers in exposed sec- 
tions of Long Island and in Cape Cod 
likewise have followed manufacturer’s 
recommendations and have cemented 
down the tabs on buildings situated in 
exposed locations where high winds are 
to be anticipated. 

All roofs so applied have given ex 
cellent performance in the windstorms 
of the past year. In fact, there was not 
a single reported failure 

Augmenting recommendations of the 
Asphalt Roofing 


its members, calling for 


Industry Bureau and 
cementing 

down of tabs or the use of 

ive clips in high wind 


Underwt 


ind stock insurance 


ters | abor i 1€S 


mutual 


I 


lhe Underwriters Laboratories, 


which provide label service for asphalt 
roofing products, is now in the process 
f sponsoring the inclusion of alternate 
specifications in manufacturers’ instruc- 
tion sheets calling for the use of cement 
or non-corrosive clips 

Mutual 
sending thousands of policyholders 
copies of a booklet titled, “What Has 
Good Asphalt Application To Do With 
My Insurance Costs ?” 


insurance companies are 


Stock insurance 
similar 


Needless 


companies are distributing a 


booklet titled, “Don’t Invite 
Roof Damage.” 

It is apparent the public is going to 
know about 


a great deal mort proper 


application of asphalt shingles 


strip 
ind about the importance of fastening 


down the tabs in high wind areas: so 


it is important for roofers to be familiar 
endations con- 


ng distributed 


with application recom: 
| in the leaflets 


surance companic 





Sai 


— 








Roofers in exposed sections of Long Island and Cape Cod are following manu- 
facturer’s recommendations and cementing down tabs on buildings exposed to 


high winds. 


ee 


The following is reprinted from the 
two booklets being distributed by the 
mutual and stock insurance companies 
to policyholders : 

“WHEN LAYING AN ASPHALT 
ROOF YOU SHOULD: (1) Prepare 
the roof deck so that it provides strong 
nail-holding power. 

(a) In the case of new construction, 
the deck shall be of 1 in. x 6 in. matched 
or ship-lapped roof boards, securely 
applied to adequately sized and spaced 
rafters, with end joints staggered. It 
shall be covered with 15-pound asphalt 
saturated felt. 

(b) Before applying asphalt shin- 
gles over old wooden shingles, make 
certain the strength of the deck and 
framing is adequate to support the 
weight of workers and additional new 
roofing, as well as usual snow and 
wind loads. Also make sure the exist- 
ing roof deck is sound and will provide 
good nailholding power for the new 
shingles. 

The old wood shingle roof should 
then be reconditioned as follows: Split 
and re-nail every curled shingle. Re- 
place every rotten shingle with a new 
one. Apply 1 in. x 6 in. wood edging 
strips along all eaves and rakes after 
first removing the old shingles from 
the deck far enough back from the 
edges to accommodate them. Place 
feathering strips against the butts of 
all wood shingle courses. Use roofing 
134 in. long 
when applying the asphalt shingles. 

(c) When the condition of the old 
vood shingle roof and its underneath 


nails which are at least 


deck is deteriorated so as not to pro- 
vide adequate strength and nail-holding 
(Continued on Page 36) 
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Customer satisfaction 


And 100% ethics built 


This contracting 


Business in 


Five short years 


UILDING on the 


from his roofing and siding cus- 


good will earned 


tomers, Joseph |. Sargon, leading Bos 


ton contractor, has enlarged his orig- 


inal operation into a successful re 


modeling service 
Sargon, a native of Bombay, India, 


used his customer satisfaction to ex 
pand his business and overcome the 
winter doldrums in installations. 

He started the New 


ernizing Company a 


Mod 
than 
Allston section of 


England 
little more 
five years ago in the 
Boston. He also is serving his second 
successive vear as president of the 
Eastern Massachusetts Council of 
NERSICA 

New 


cause good promotion had 


England attracted Sargon be- 
indoctri 
nated the section on the necessity for 
Win- 


sea 


insulation and fuel conservation 


ter snow and ice, in addition to 


sonal wind storms, proved the need 


for sound and 


Allston 
population area of 


weather-tight roofing. 
] 


strategically located in a 


two million 


over 


BEFORE . 


r 


AFTER . . . One of the numerous large residing jobs 


Sargon has done in the Boston area in the 


last five years. This is the Atlantic Lobster House in Charles- 


town, Mass. 





By GUY LIVINGSTON 
Special Correspondent 





persons—is a center for distributors 
and put 


supplies 


Sargon close to his source of 

. and customers 

\ veteran of house-to-house selling 
and former branch manager for a big 
New England roofing company, Sar 
gon had learned that he must win the 
confidence of the homeowner through 
clean, straight-forward selling and, 
above all, good service 

Assisted by his brothers, David and 


Benjamin, he assembled a sales force 
that 


His principal requirement was sales- 


would maintain those standards. 
men strong on house-to-house experi- 
and back- 
Such 
men had nothing to unlearn, and they 
could be thoroughly taught the Sargon 
way 


“The 


without 
grounds in roofing and siding. 


ence, preferably 


homeowner is no different 


claims 
“He wants to feel that the dealer and 
his equipment are reliable, that he does 
high-quality work and will stand be- 


from other buyers,” Sargon 


hind his jobs when they are completed.” 


Member Better Business Bureau 


he head of the home modernizing 
company joined the Better 
Bureau and instructed his salesmen to 
the strength of the 
Prospects were invited to check 
credit sources, suppliers, and banks for 


Business 
stress financial 


firm. 


proof of Sargon’s dependability. 

“We discouraged any extravagant 
claims for our jobs. For instance, we 
offered a guarantee of ten years and 
the customer 
longer warranty was 


how foolish a 
Where would 
after 20 or 25 


showed 
he find his roofer 
years?” 

In Sargon’s opinion, the unscrupu 
lous salesman oversells—and oversell 
ing destroys any confidence on the part 
of the prospect. The unethical 
vasser thinks only of his own gain, and 


can- 
not the good of the company. Finally, 
he never stays long with a firm, but 
drifts on to easier conquests. 

On the other hand, Sargon feels, the 
real salesman gets as much out of his 
Besides the ex- 
cellent earnings possible, he the 
satisfaction and security of a job well 


work as he puts in. 
has 


done. 
Canvassing Pays Best 


Sargon is convinced that no sales 
method is better than canvassing, and 
none more rewarding. He _ himself 
spends as much time in the field as 
any one of his men. One reason is to 
keep in touch with a business where 


(Continued on Page 31) 
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You can get some idea of the dramatic beauty of 
Celotex Sta-Trre Asphalt Shingles from Ever- 
green, reproduced here. Other popular, exclu- 
sive colors are Cedar Green Blend, Mediterra- 
nean Blue Blend and Terra Cotta Red Blend. 
All are scientifically styled to blend or contrast 
beautifully with sidewalls, and harmonize with 
surrounding foliage, sky and other buildings. 
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new CELOTEX 


Go on smoothly right over old roofs 


...give exclusive "COLOR HARMONIZED 


beauty at the lowest possible cost! 


Here isa re-roof- 

ing shingle that 

gives your pros- 

pects exactly what 

they’re seeking — lasting good looks and long, 
trouble-free service at low cost! 

New Celotex Sta-Tire Asphalt Shingles are 
“Color Harmonized” the exclusive Celotex way 
... to contrast or blend perfectly with the exte- 
rior color scheme and surroundings of any home. 

Go on quickly — self-aligning, only two nails 
per shingle, no stapling. No loose tabs to “blow 
up,” with Celotex Sra-Trre Asphalt Shingles. 
Their remarkable self-locking feature guards 





against wind damage. What’s more, extra protec- 
tion from weather and wear is built in by the 
exclusive Celotex Triple-Sealed Process! 

Their hexagonal design and unusual color 
beauty combine to create a roof of real distinc- 
tion. Choice of Evergreen, Cedar Green Blend, 
Mediterranean Blue Blend and Terra Cotta Red 
Blend. 

Rugged, fire-resistant Celotex Sra-Tire As- 
phalt Shingles are fast and easy to apply. They 
have everything it takes to step up your re-roof- 
ing business. So start featuring them without 
delay. Your Celotex Representative will be glad 


to give you full details. Contact him now! 


To sell more roofing jobs, faster... feature 


CELOTEX 


REG. U. S. PAT. OFF. 


TRIPLE-SEALED ASPHALT SHINGLES 


THE CELOTEX CORPORATION, 120 S. 


LASALLE ST., 


CHICAGO 3, ILLINOIS 
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A. K. Higbee Named Head 
Of J-B B’lding Prods. Div. 


orporat 
Building P 
Mr. Higbee 


responsibilities 


oming 
ociated wit! 
hicago as 
\rmand Cor 
hs new 

le product 
products 
ville N 
Marrer 
1! 


VA 
Wau 


Construction Records Smashed 
Again—New High Reached 


\ ther constr 
when contracts awarce 
f the 


1951 reached ar 
109.000, it 


Rockies f 
Was 
ra ! ct 
specialists 
ne new recor 
ent greater ti 
total 
rst half of 
despite a droy 
May’s 
t ntracts awarded 
$1,408 932.000 


rative $6,85 


1950 
all-time 


compart 

record-smashing May 

The June 1951 

he 5 

June a year ag 
The first six mont! 
howed all 

lential and 


itilities percentagew 


categories 


public 


it residential class 


earmarks of defense 


Andy Furman Becomes Exec, 
Ass’t of Nersica 


Millard (Ar urman became Execu 
Assistant to rsica Managing Director 
July fir I i give Mr 
additional hel; vas m yy the 


April 


tive 
Nichols 

Nichols 

Board of 
Ort 


Director 


MILLARD (ANDY) FURMAN 


Assistant 
Compan 
me 


car veteran 


ooked 
nee, so 
oofing and 
hed into 


tile and 


branc 
awn 
he be- 
W posi- 
Managing 


Waco To Increase Distribution 
Outlets In US. 


that 


scal 


A expanded distribu ! program 
will intr 
folding outlets to a number 
areas in the United 
ounced by K. H. Wilson, vice-president of 
the Wilson-Albrecht Co., Inc., national 
with headquar 


nesota 


Mluce new sectional 
metropolitan 
States has been an- 


manufacturers 
Park, Mir 
he expansion move, ac« 


is the a careful 
mnclusions i 


scaffolding 
in St. Louis 


Wilson, 


survey 


rding to 
narketing 


ated that 


result of 


have indi material 


supply will be adequate t substan- 


tial sales yperation the ¢ 
he said Another determining 


nsure a 


rritories selec ted, 


factor in the 


expansion, Wilson observed, is the com 
iny'’s current sales volume, wl 
that 1951 volume double 


wr 
1950 


ich indicates 


will be that of 


* . * 


Alumatice Corp. of America Opens 
New Assembly Plant in N. J. 


[The Alumatic Corporation of America 
is announced the opening of a new assem 
bly plant and warehouse at 105 State Street 
in Paterson, New Jersey. This addition will 
window and 
eastern seaboard to 


make it possible for dealers 
listributors the 


pick completely assembled combination win- 


along 


iOwWs 

Until now dealers obtained components of 
the various Alumatic products “KD.” With 
the opening of the new Paterson plant they 
will be able to take prompt delivery 
Tri-matic 
windows, and alumi 
New 
can 


on com 


pletely assembled and Kaysto 


sluminum 
num 


combination 
1 


loors 


with 
obtain 


combination « dealers 
facilities 


units, 


ut assembly now 


ready-to-install 
* * 

Koppers Division Names Katz 

Pacific Coast District Sales Mgr. 


named 


Sales tor 


Koppe Ts 


S. J manager of 
the Tar 
Company, 
Macon, Jr., 


has been 
District 


Division of 


Katz 
Loast 
Products 
Inc., it was announced by J. C 
manager. 
years, Mr. Katz has 
issistant district sales manager, and 
that assistant manager of the 
Division’s Midwest sales district at Chicago. 
His present headquarters are at 390 Ninth 
Street, San Francisco, Calif., buc on or about 
Sept. 1 his office will be located at the new 
District Headquarters, 727 East Gage Ave- 
nue, Los Angeles, Calif. 

\ native of St. Louis, Mo., Mr. Katz 
joined Koppers in 1921 as a chemist in the 
St. Louis plant of the Tar Products Divi- 
sion. 


» + 
Pacific 


sales 


the past 


Division 
For two 
been 


before was 


* * 


Lloyd A. Fry Roofing Co. 
To Construct $2,000,000 
Plant In Irving, Texas 


The Lloyd A. Fry Roofing Company will 
begin building a $2,000,000 plant in 
Irving which will be the city’s largest in- 
dustry. 

The plant will employ 
persons. 

Mr. Fry the factory would have 
nearly four acres under roof. It will go 
up on a 45-acre tract assembled with the 
help of Irving and Dallas business interests 

The eighteenth installation in Fry's na 
tionwide chain, it will consist of a storage 


soon 


from 150 to 200 


said 


(Continued on Page 29) 





Street of new homes in Searlhurst Subdivision, Cuyahoga ARCHITECTS: Firestone & Firestone. 
Falls, Ohio. “Century” Siding Shingles used on all 166 CONTRACTORS: Heslop Building & Realty Company. 


homes in this project 


Color...protection...beauty...economy... 


the owner-a ppe a | s Buia your business and increase your profits with “Century” 
Asbestos-Cement Siding Shingles! Use these established 
“reasons why”’ to appeal to your prospects: 


that sell Colors alone close many a sale! The attractive colors in the 
“Century” selection—Sue_t Wurre, Sun-Gio Burr, SEA 
Gutt Gray and FatrHom GREEN—give you a range to 
” meet every owner’s ideas on architectural appeal, distinc- 
s tive styling, and harmony with surroundings. And “‘Century” 
colors won’t weather out—they are built in the shingles 
for permanent attractiveness! 


AS BESTOS- CEMENT Multiple protection has real sales value! Just consider: “Century” 
Siding Shingles protect against weather—won’t rust or rot 


. resist rodents and termites . . . can not burn. Any prospect 


is interested in points like these! 
Built-in beauty for lasting good looks! Deep cypress graining— 


a permanent part of the “Century” surface—gives authentic 
appearance of weathered wood; adds to the beauty and 
charm of any home. Butt lines can be either straight or 
wavy to suit customer’s preferenc e 


And the two-way economy appeals to all! First, ““Century”’ Siding 
Shingles are moderate in initial cost—large 12’’x 24” 
shingles go on quickly, easily, inexpensively. Secondly, 
there’s virtually no maintenance cost on “Century” 
Shingles—they don’t even need protective painting to keep 
their beauty through the years! 


These are proved sales facts you can use to 
build your business with “Century” Asbestos- 
Cement Siding Shingles. For further informa- 
tion, ask your Keasbey & Mattison dealer, 


“ 'Nio 57 ina Shinai 
Century” No. 57 Siding Shingles or write us direct. 


cost coverage because of large 


Original manufacturers . 
iteesst, KEASBEY & MATTISON 


in this Country 
COMPANY*®AMBLER*® PENNSYLVANIA 
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If further 
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information 


articles appearing 


pages of this magazine send a card 
or a letter to the editorial depart- 
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vacks, case-ends, counter tops, doors, drawer 
ottoms 
The 


and floors. 


reverse and 


im- 


in light 
instructions 


green 
for 
forms, 


side, 
brown, nailing 
terior walls and ceilings, 
lap siding over sheathing, panel siding, finish 
flooring and underlayment. Eleven types of 
nails are illustrated and keyed for identiti- 
cation in the die-cut window. 

A center grommet serves as a pivot for 
the two movable the wheel and a 
means hanging the device on a nail in 
the dealer's yard, suspending it with cord 
in the salesroom, or bolting it to a standard 
hardboard sample pack. 


gives 
concrete 


sides of 


ot 


* + 


New Aluminum Paints 

A new line of quality aluminum paints has 
announced under the brand 
name of Perma-Krome. Produced in accord- 
ance with the Aluminum Co. of America’s 
rigid specifications and bearing the famous 

leoa trademark on the label, this line in- 
cludes 3 types: Aluminum Metal & Masonry 
Paint (for metal and other hard surfaces), 
Aluminum House Paint (for weather-ex- 
posed wood) and Aluminum Enamel (for 
interior decoration and heated surfaces). All 
3 types are made with “polished pigments” 
for that plated effect, the manufacturer says. 


recently been 


. * . 


New Heat-Resistant Alloy 

In line with the company’s policy of con- 
serving nickel supplies as far as possible 
during the current period of emergency, The 
International Nickel Company announced 
the development of an alloy for use under 
conditions of high temperature cor 
rosion., 


The 


and 


“Incoloy,” 
and 20 
iron 


trade-named 
contains about 35 percent nickel 
percent chromium, with the balance 
It is produced in most standard rolling mill 
forms, including sheet, strip, rod, wire, and 
tubing. This alloy designed for many 
purposes now served by some of the com- 
pany’s older alloys, which run up to more 
nickel 


© 


new alloy, 


1s 


than 70 percent 


* * 


Interlocking Shingle Sections 

A means of interlocking shingle sections 
and preventing raising of asphalt tabs 
being made available Seal-All clips, a 
product of Seal-All Clip Company. 

These solid copper clips eliminate surface 
nailing, cannot rust out, and leave the roof 
unmarred forever. They may be 
inserted during application or after all 
shingles are laid, and are ideal for hexagons, 
3 in 1 strip, and individuals laid up Dutch 
A hammer is the only tool 
anchor the sections 


In 


beauty 


Lap method 


required to firmly 
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Nine brothers with same company Modular Method In 
welling Design 


Use of “modular coordination” by 
architects to reduce home construction 
costs and save materials is graphically 
explained in a publication just released 
by the Housing and Home Finance 
Agency. 

The 54-page illustrated booklet, The 
Modular Method in Dwelling Design, 
was published by HHFA’s Division 
of Housing Research as part of its 
current program to assist in materials 
conservation and cost reduction in 
home building. 

Modular coordination is described 
as the standardization of building ma- 
terials and plans on a uniform basis 
of measurement, or “module,” to help 
eliminate waste caused by cutting and 
fitting at the building site. 

“The goal of modular coordination,” 
HHFA Administrator Raymond M. 
Foley said in releasing the new pub- 
lication, “is to reduce the waste of 


Hyde Manufacturing Company, 75-year-old manufacturer of industrial cutlery materials and manpower in building 


and roofing knives, boasts the unique record of having in its employ nine - a ets? aia 4 
members of one family—the Fournier brothers, pictured—front (1. to r.) Henry construction, thereby reducing costs. 
Armand, Theodore, Emile and Alfred; as, Raymond, — —— = During the present emergency, the 
Robert. The brothers range in age from Alfred, 31, to Emile, 16, and their 8 ASS he a ig « 2 
service records run from 13 years, held by Henry who is 29 years old, to 3 —- of the modular method is multi 
months by Emile. plied. 





Aercil Heet-Master Kettles The 
RUGGED - EFFICIENT - ECONOMICAL 


e HIGHEST MELT RATE 
e LOWEST FUEL COST 


Life of HYDE 
oe * ROOFING KNIVES 


UNIFORM HEAT — Hyde’s No. 10 Roofing Knife 
PNEUMATIC-TIRED QUALITY INSULATION 


The Aeroil Heet-Masters are a “kettleman’s delight’—perfected heat bec: ; 
w 
circulation permits hot melt draw-off within record time—insulated kettle — double teal — of - 


coolest to work around—far more production on far less fuel—long-lived two-point blade. Made from 
efficient burner—immersion tube unit easily removed for cleaning—burner 

well can be locked for protection. HEET-MASTERS are built for TOUGH Hydex steel, expertly heat treat- 
USAGE 


ce AG SMALE IOUS Ss YODA ET MRR 


leads a double life—yes, gives 


ed, ground and honed, it pro- 

Kettles available on Skids—Steel Wheels—Hard Rubber Tires—and Pneu- : 

matic Tired modern automotive disc type wheels. CAPACITIES: 30 — 55 — vides exira toughness and sharp- 
—115—175 and 230 gal 

o a = ness. Easy blade release enables 

Aeroil Quality Roofing Tools and Accessories include ROOF PUMPS — ° . 

HOIST WHEELS — BURNERS AND TORCHES — POWER HOISTS — ROOF- you to change blades in just 10 

ING BEAMS— MOPS AND PARTS—CORK DIP PANS — SCRAPERS — ' 

MOP CARTS — BLOWTORCHES — BUCKETS AND POTS — GRAVEL HOP- seconds! Handle and blade 

PERS — LADDER AND ROOF BRACKETS —and many other tools 


WRITE FOR AEROIL CATALOGUE 418-A 
AEROIL PRODUCTS COMPANY, INC. lesti aca 
SOUTH HACKENSACK, NEW JERSEY asting satislaction. 
CHICAGO SAN FRANCISCO DALLAS 


LOS ANGELES SEATTLE PITTSBURGH HYD MANUFACTURING CO. 
JACKSONVILLE DEDHAM, MASS. SOUTHBRIDGE, MASS., U. S. A. 


holder will last indefinitely. Spe- 
cify HYDE Roofing Knives—for 





"9 Weuldu't Part With It 
Gor 10 Times its Cost” 


“We thought you would like to know that we 
think your MANUAL is terrific and I wouldn’t 


part with it for 10 times its cost. 


“Keep up the good work, your publication has 


helped us a great deal.” 


The Letter Quoted Above Was Just One of Many 
Which Followed Publication of the Last Edition of 


ROOFING, SIDING and 
BUILDING SPECIALTIES MANUAL 


Here Are a Couple More: 
“This looks like a valuable book 


for anyone in this business.” 


“Would you be kind enough to 
rush us 20 copies of the latest edi- 


tion of this MANUAL.” 


Mr. Manufacturer: 
If you have a product to sell the contractors 
and dealers who read the MANUAL. who use 
it constantly as a reference book. drop us a 
line for advertising rates and marketing infor- 





1952 (7th) EDITION 
Off the Press September, 1951 














AMERICAN ROOFER 


AMERICAN ROOFER 


Don’t Miss These Important 
Articles in the 1952 Edition: 


*% COMPLETE SECTIONS ON SIDING, BUILT 
UP ROOFING, STEEP ROOFING, FLASHINGS, 
ETC., INCLUDING THE LATEST APPLICATION 
TECHNIQUES. 


*® ARTICLES ON SUCH DIVERSE AND IMPOR- 
TANT TOPICS AS MANAGEMENT, NAILS, 
NEW TOOLS AND PRODUCTS. 


* COMPLETE DISCUSSION OF SUCH SPECIALTY 
ITEMS AS COMBINATION WINDOWS, ALUMI- 
NUM AWNINGS, METAL, TILE, ETC. 


*% COMPLETE SECTIONS ON SELLING, TRAIN- 
ING SALESMEN ADVERTISING, BUILDING 
YOUR VOLUME, etc. 


150 pages crammed full of valuable infor- 
mation on EVERY phase of your business. 
Every contractor and dealer will want 
copies to help him make more money. 


Reserve 


425 — 4th Ave., New York 16, N. ¥. | Your Copy 


Please send me 
the minute it is off the press in September. 


NAME 
COMPANY 
ADDRESS 


copies of the MANUAL | 


NOW!!! 
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Not just /...Not 2... 


CHASE 


Yi nis ond 


Short Cuts 


Roofing-Paper Seams Sealed 
With Caster “Roller” 


* 
Needing a tool to press down the // 
edges of newly laid roofing paper to eee gives qd 


insure waterproof seams, one home- 


FING MEMBRANE 


ROVED RO 


owner improvised a roller from a furni- 
ture caster and a broom handle. The 


ECONOMY 
LONG LIFE 
EASE OF APPLICATION 


shank of the caster was simply fitted in 
a hole drilled in the end of the handle, 
the latter being long enough to permit 
rolling the seams from a_ standing 
position 

‘ } } ’ 

er ee Chase Impervitex is a thoroughly tested roofing mem- 
brane made from Chase Topmill Burlap, completely 
How to Cut Asbestos-Board saturated and rotproofed. Its greater tensile strength 
F ase discarded saw. files to score as assures roof satisfaction—not affected by ordinary con- 
Nie tani Wie end tok tw ite te struction shifts. When used as a cap sheet over old roofs, 
Chase Impervitex gives many years of additional roof 
service. Comes in 50-yard, easy-to-apply rolls. Ideal also 
for stripping, patching and flashing. Open pores permit 
perfect bond of waterproofing agents. Get complete 
is broken off by twisting it in the claws details on Chase Impervitex. Mail coupon today. 
of a hammer. If the sheet is scored 


on both sides the break will be almost —~—TtttttttttttfttfttttttststststststsththLhLTEE EEE LCC 


yo 


broken off, thus giving 3 sharp points 
to use for scoring When these be- 
come dull, another 14-inch of the file 


as clean as if it were sawed.—E. G. 


CHASE BAG CO. 
Johnson, DeKalb, Il] 


; 309 W. JACKSON BLVD., CHICAGO 6, ILLINOIS 
ractical Builder 
‘ GENTLEMEN: | AM INTERESTED IN IMPERVITEX 


(0 HAVE SALESMAN CALL 
News of the Month | (J SEND INFORMATION 
(Continued from Page 24) 

room for rags and paper, a felt mill, a 
roofing plant, a warehouse for finished | 
goods and a shipping department 

The adjacent Rock Island tracks will be | e HASE BAG ‘e) 
able to handle twenty-five 40-foot boxcars | S ° 
simultaneously. On the other side will be ; 
a 100-foot driveway for trucks. There also General Sales Office: 309 W. Jackson Bivd., Chicago 6, Illinois 


will be parking space for employees | Branches Located Coast to Coast 
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To Make More Money 
You need more Facts 


Fill in—Tear off—and Mail 


Check the boxes opposite products or August, 1951 
services about which you want information. American Roofer & Siding Contractor 
Fill out the coupon. You will receive FREE 425 Fourth Avenue 
the latest BOOKLETS, catalogues, informa- New York 16, N. Y. 
tion and details from the manufacturers. 
Do it NOW while you are going over the 
list, and send to American Roofer & Siding Aluminum Roofing 
Contractor, 425 Fourth Avenue, New York Asbestos Cement Shingles 
16.N. Y. Asphalt Roll Roofing 
‘ Asphalt Siding 
Backer Board 
Caulking Compounds & Guns 
Caulking, Premoulded, & Closures 
Cutters, Shingle & Siding 
Cold Process Roofing 
Decks, Roof, Precast Gypsum Slab 
Felt Laying Machines 
Flashing Fabric 
Gutters, Eaves Trough, Leaders 
& Downspouts 
Hoists & Derricks 
Hot Stuff 
Insulation, Batt & Blown 
Insulation, Sprayed 
Kettles 
Knives, Roofing 
Ladders 
Check Item and Leover 
Membrane Fabric 
Mops & Yarns 
Send Coupon Nails 
Plastic Waterproofing 
Roofing, Asbestos-Cement Corrugated 
Scaffolding 
Simulated Stone Siding 
Tools, Catalogs of 
Underlayment for Roofing & Siding 
Waterproofing Liquid 


Send me facts on the items checked. 


Other Items 
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Customer Satisfaction 
(Continued from Page 21) 


nothing can be taken for granted. An- 
other is to build confidence in his lead 
takers. 

“There is nothing theoretical about 
our sales traming. It is based on 
knowledge of our products, hard work, 
and persistent effort.” 

Once the sale is made, New England 
Modernizing devotes itself to main 
taining service—and retaining the valu 
able contact. 

In the beginning, little practical use 
was made of the reservoir of good will 
that resulted. But it was obvious that 
Sargon couldn’t resell roofing and sid- 
ing to his customers, so he expanded 
into the field of home remodeling. 
Today the New England Modernizing 
Company is outstanding in the Greater 
Boston area. It specializes in modern 
kitchens and bathrooms, but also reno- 
vates entire houses—exterior and in- 
terior. 


Sells Home Appliances 

This has led Sargon into the retail 
business of merchandising home appli- 
ances as well as radios and television 
sets. He started retailing as more or 
less a sideline from his store and show 
room at 134 | 
but soon found it a profitable opera- 


t 
> 
, 


righton avenue, Allston, 


tion. One of the three brothers is al 
ways on hand to sell a radio, television 
set, electric dishwasher, hot water 
heater or other household item. 

\s soon as he formed his own com 
pany in 1945, Sargon joined Nersica 
and became one of the most active 
members and enthusiastic boosters. 

Boston has one of the largest mem- 
berships in the country; in fact it has 
doubled in the post-war years and un 
der Sargon’s guidance \lthough he 
disclaims credit for this growth and 
some of the innovations introduced in 
Boston, much of this activity has come 
during his two terms as president of 
the Eastern Massachusetts Council 
Under Sargon, the agenda at each well 
attended monthly meeting is crowded 
with items of interest for all members. 
The Bay ‘State membership is sold on 
the benefits and service that associa- 
tion activity provides. 

Sargon doubts that any war economy 
will mean serious or immediate losses 
to dealers. Suppliers will take care of 
established businesses, and there still 
is plenty for all. If necessary in the 


CALBAR Pressure Guns 
pointing, glazing 
of other =. bs 
un is the finest pro- 
po My complete line of _ 
including 4 large assortmen 
detachable nozzle styles. 


For caulking, 
and dozens 


CALBAR “Caulk-0-Sear” 
Caulking Compound 


It's “elasticizeg”’ 

hardening, ini 
adheres to 
Available in natural 
white, aluminum and 


++» NOn- 
non-staining, ang 


Surface, 
brilliant 
Colors, 








Insulating Siding Cutter 

The lightest, most versatile cutter on the market. 
Almost automatic in action, the cutter feeder 
pulls material toward cutter blades Does every 
necessary job quickly and easily Weighs only 7 
pounds. Every crew should have one Only $18.00 


Asbestos and Shingle Cutter 


Cuts fast ond accurately all types of sheet or 
shingle products, shearing to straight or irregulor 
lines and notching to fit door and window trim. 
Used on scaffold, weighs only 4 pounds. Price 
only $8.00 


Send for one or both now. If not satisfied after using one week, we will refund your money. 


O. Pearson Mfg. Co. 


Route 2, Lake Villa, III. 
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ZE — 
CONDENSATION CONTROL 
— 


, prayCraft 


Formerly 


SprayKote 


SprayCraft has an extremely high coefficient 


of sound absorption 


interior insulation 


A, 





Pp g o tr 


SprayCraft is ideal thermal insulation 


in churches, 


This makes it ideal for 


auditoriums, 


offices, restaurants and theatres. 
Condensation is effectively controlled by SprayCraft 


industrial and home market. 


Sproyed from a 


gun directly on any surface it forms a uniform coating, 


eliminates the dust usually present during application, 


and is water-repellent, wind-tight and fireproof. 





th 





WRITE 
for 
Al 





Since it can be applied on ANY surface, EVERY building 
is @ prospect for SprayCraft. Large volume 


ds of prospects. . . . Write todayi 


big profits, 











SPRAYED INSULATION, INC. 


56-58 CRITTENDEN ST. 


NEWARK 4, N. J. 











“It's worth $200 but cost $2” 


“Best stuff for salesmen I ever saw” 
“Helped us in selling” 


These are just a few comments from contractors about 


A file size brochure containing twenty authentic, practical stories from roofing 
and siding salesmen of their actual closings. 


For Salesmen Who Want to Make More Money 


This brochure 
should be studied 
by every solesman 
in the roofing, sid- 
ing and insulation 
industry. It is a gold 
mine of practical 
sales experiences 
Straight from the 
shoulder, it mokes 
interesting reading 
and gives money- 
making information 
Each $2.00—10 or 
more, $1.50 each 


My Hardest Sale 


rr ia. ee eee 


AMERICAN ROOFER & SIDING CONTRACTOR 
425 Fourth Avenue, New York 16, N. Y 


Send me at once copies of “My 


check » Money order 


Firm 


Address 


7 
| 
1 
| 


Hordest Sole | enclose 


(or bill me 








AMERICAN ROOFER 
future, allocations will assure indi- 
vidual companies of equitable distri- 
bution. 

\s for the immediate outlook, the 
Boston man believes roofing and siding 
will be easier to sell, especially since 
building credit is relatively easy. 

Last year was one of his best—and 


he expects 1951 to be the biggest yet. 


Siding Probably 
Available 


(Continued from Page 18) 
be done now that will release the pres- 
sure for materials later when and if 
the Government needs them will be a 
help at that time. 

It should be recalled that during 
World War II the application of in- 
sulating siding was permitted under a 
Government Order 
known as L-41. New construction was 


Conservation 


at a standstill and it was recognized 
that insulating siding did a two-fold 
job well—it conserved fuel, and at the 
same time, it preserved and renewed 
defense workers homes quickly, eco- 
nomically and satisfactorily. 

We do not know just how tight new 
regulations will be, but we do know 
that new housing will be drastically 
curtailed; we know that it will be im- 
portant to preserve existing structures 
—in general, conservation will be the 
order of the day. It seems reasonable 
to expect a curtailment of all materials 
as the tempo of the mobilization pro- 
gram increases. However, if insulating 
siding is classed the same as it was in 
the last war, jobbers and dealers will 
be able to continue doing business with 
all the materials that are available. 

Summarizing, the 
merely asking for the cooperation of 
business and individuals, the elimina- 
tion of non-essential building and the 
curtailment of projects using critical 
materials. 

The Insulating Siding industry will 
do its part whenever called on. In the 
meantime, we fortunate in that 
our business and operations can con- 
tinue without restrictions, and we are 
being given the opportunity to stock- 
pile if we so desire and prepare for the 
eventuality of some curtailment in the 
future. 

The Competitive Enterprise System 
of American Business is again demon- 
strating its value. The rules may be 
tightened and the “house take” may 
get larger, but as long as we play the 
game fairly, the wheel of freedom and 
fortune will continue to spin. 


Government is 


are 
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Simplify Your Billing 

(Continued from Page 12) 

l jol number on all invoices and 
packages. It also has a space which 
isks the supplier to send so many 
copies ot his invoice 

In one corner of the Davis purchase 
order, the firm states: “Kindly ac 
knowledge receipt of this order at once 
and advise when you will ship. If 
there is any delay, notify us at once. 
Mail shipping memo, bill of lading 
and invoice to our office promptly. Be- 
fore starting any work as our sub- 
contractor, submit to us certificates of 
insurance covering workmen’s com- 
pensation, public liability and property 
damage insurance.” This form is 
made out in five copies. 

The Zero Co., Cincinnati, Ohio, 
employs a slightly different purchase 
order form, containing spaces for the 
job name, order date, method of ship- 
ping, terms and by whom ordered. 
It has space for unit quantity, descrip- 
tion, unit price and total 


Going Up 


The second phase of construction is 
building above ground level. In your 
job here you may be required to work 
on scaffolds, or ladders, or on partially 
completed floor sections. Scaffolds are 


built with railings to prevent you from 
falling off, and with toeboards at the 
scaffold floor level, directly under the 
railing, to keep materials and tools 
from falling off. If you find any of these 
missing or broken, or coming apart, re- 
port it to your foreman immediately. 

When climbing ladders is a part of 
your job, make certain the ladder is in 
safe condition with no cracked or 
broken side rails or rungs. See that the 
ladder is placed one quarter its length 
from the building. When climbing lad- 
ders, keep both hands on the rungs and 
do not attempt to carry materials or 
tools up or down ladders. These should 
be hoisted or lowered in a suitable con- 
tainer using a rope or other hoisting 
mechanism. 
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Gives You More “‘Hot Stuff’’ Faster— 
For Half the Fuel 





Trailer Kettle on P. ic Tires (above) 
Solid Rubber or Steel Wheels— 
in 55, 80, 115 and 165 gals. 


The Hauck ‘’Speed-Master’’—the acknowledged leader in kettle design 
and performance—doubles your output, cuts fuel, labor, melting and 
cleaning time in half. Investigate these outstanding kettle features. 


Internal Tube Heating for faster 
melting and easier cleaning. 
Improved Well Type Burner for 
horizontal firing and close flame 
control. 
osh-Proof Flues—double walled 
to prevent “‘run-away” temp- 
erature and reduce flashing. 
All Insulated Kettle for comforta- 
ble operation. 
v Quick-Delivery Cock for faster 
draw-off. 
Vv Other Hauck Features — arched 
cover; protection for burner and 
; S flues; fully equipped fuel tank; 
Skid Type Kettle—in 40, 55, 80, 15 full-length steel chassis; semi- 
elliptical springs on trailer ket- 
tes; etc. 
i 


HAUCK MANUFACTURING CO. 


103-113 Tenth Street e Brooklyn 15, N. Y. 





and 165 gals. capacity. 





ASK ABOUT SPECIAL 
HOME ROOFING — SIDING 


RE-MODELING 
IS OUR BUSINESS 


YOU namer— WE con ALL 


RIGHT PRICE WITH YEARS TO PAY 
FREE ® LAYOUTS %& SUGGESTIONS %& ESTIMATES 


OMEORT 
ONSULTANTS 











Above: Example of one contractor’s unusual and original newspaper 
ad, on Long Island, N. Y. 
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WEATHERSEAL 


Two-Way -Squeeze Washers will 
make perfect, leak-proof joints 


in your assembly! 
BLACK AREAS 


Weatherseal Washers are one- piece, metal 
bonded to neoprene composition. The two- 

way squeeze completely seals the washer’s 
outer edge as well as the fastener shank, 
making it a valuable, cost-saving item in 
these and other applications: 


Sheet metal roofing and siding 
Auto body and chassis assembly 
Sheet metal ductwork 
Porcelain-to-metal assemblies 


Weatherseal increases fastener grip, insu- 
lates galvanic currents in unlike metals, 
aids against rattle. 

TOPSEAL, the fac- 
| tory-assembled fas- 

tener and washer, saves 
time, reduces inven- 
tory. You specify or 
supply the rene Mg 
Write for a Weather- 
cating your sealing or 
Large stocks for quick 


seal Washer sample, 
fastening problem. 
shipment. 


FABRICATED PRODUCTS CO. 


West Newton, Pa. 





. for efficient ventilation 
easy installation 
. extra profits 


Prevent condensation and moisture blistering 
by using “Midget” Louvers on flatroofs, 
eaves and soffits, unexcavated creas, gables, 
etc. The new “LD” series “Midget” Louvers 
Gre especially designed for interior instal- 
lations—and on the exterior in places where 
structural characteristics shield the louver 
from the elements. 

All “Midget” Louvers are made entirely of 
rust-proof aluminum in 5 convenient diam- 
eters and are easily installed by drilling a 
hole of proper diameter and tapping gently 
into ploce. “Midget” Louvers also have 
built-in screens to keep ovt insects. 


the MIDGET LOUVER Co. 


8 WALL STREET * NORWALK, CONN. 














State Associations 
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yusIness lThev have also put out a 
suggested basis for estimating many of 


the labor and material jobs which the 
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Metal Works; | 


Roofing 
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MERICAN ROOFER 


NEED A 


PRESCRIPTION 


FOR 


SICK SALES? 


SEE PAGE 15 





TARZAN 


Patented. No. 








————— 2299480 cme 


HELPS YOU 
MEET COMPETITION 


Tarzan, the finest roofer’s mop, costs you fess 
than “rolling your own” . you con now have 
the best and actually save time, effort and 
money! 

Tarzan Is Designed for 
Faster, More Profitable Roofing 
You can order a limited supply of Tarzan 
permanent handles, and slip on a new 
head in a few seconds right on the job 
You're never without a good mop and you 

save time and labor costs. 

Tarzan mops are made to your specifications 
WRITE TODAY for prices, samples and illu- 
strated folder 





Founded in 1900 
American Associated 
Companies 
P. 0. Box 4056 
Atlanta 2, Ga. 
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Words Can KILL Sales 


(Continued from Page 14) 


speak of its value in dollars; “two 
hundred” tells the story—the prospect 
knows we’re not talking about buttons. 
And we don’t need to discuss methods 
of paying for our pre ducts. They can 
be “taken care of” so much easier than 
they can be “paid for.” Let’s not 
throw cold water on our chances of 
making sales by using sales-dampening 
words. Sometmes the spark is so 
faint that the use of one word like 
“spend” will put that spark out. 


Don’t Use Too Many Words 


Just as wrong words can hurt our 
chances of a sale, just so too many 
words can kill our sale. That can be 
done in more than one way. 

One way, for instance, is by the con- 
tinuation of selling after the prospect 
is ready to buy. He is sold. But we 
are so sold on our product that we 
want to give him the whole beautiful 
story. Then, when we finally finish, 
we find out that we have killed his 
enthusiasm by talking when action, not 
talk, was called for. We've made a 
round trip through our use of words. 
Up the hill and then, unfortunately, 
down again. We must make words 
work for us—never against us. 

There can also be too many words 
from us before the sale is ready to be 
closed 

Somebody said—and said it well: 
“Few human beings are proof against 
the implied flattery of rapt attention.” 


Be A “Good Listener” 

There’s a lot of meat in that for us. 
We almost always have to sell our- 
selves before we sall our product. 
What better way is there than being 
thought of as being a “good listener.” 

We do more than just sell ourselves 
through listening We learn. We 
pick up clues on how to break down 
the sales resistance. We find out what 
we should stress, what we should play 
down. We learn in what direction we 
should send our words 


Control, Don’t Dominate 


There is a sales thought, we know, 
that says that a salesman should domi- 
nate the interview. I don’t think so. 
I think we should control it, rather than 
dominate it. To demonstrate the inter- 
view we would have to do just about 
all the talking. When we control it, 
we can do some listening, being careful 








MADE TO DO A SUPERIOR 
JOB: R. MURPHY 
stay sharp ROOFING KNIVES 


No Play — No Wobbling 


R. Murphy “Stay-Sharp” blades, processed from finest tempered 
steel, are famous for the way they hold up under tough usage. 
Their hand-honed razor-sharp edges cut the roughest materials 
easily. 

R. Murphy Knives completely eliminate any play or wobbling 
because of the precision riveting of blade and handle . . . the 
latter custom-designed for proper grip. 

For the steadiest, cleanest, easiest cutting roofing knife—ask for 
R. Murphy “Stay-Sharp” Knives at your Roofing Supply or Hard- 
ware Store. 

There’s an R. Murphy Knife for Every Purpose. Write for FREE 


catalog showing the complete line. 


STAY SHARP ROOFING KNIFE 


Tested Quality for over 100 Years 


R. MURPHY'S 
SONS COMPANY 


AYER, 
MASSACHUSETTS 
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Retractible Hook Point D J U § T A R L f Pp \ Pp E 


ROOFERS’ KNIVES 


The only knife on the market with 5 N 0 W 6 U A R D ) 


a retractible hook point. Carry it 
safely in your pocket. Int. schange- 
able, reversible blades save money 
Stores extra blades in the handle. 





* * * 


AXES 


Heavy drop forged axe with eye almost 
double ordinary axe. Handle lasts 
much longer. 


* * * 


6’ ALUMINUM 
MOP HANDLE 


Unbreakable. Will not burn. Light For Residential -< 
ight. . : -Pi 

weight. Outlasts wood many times Type Buildings 3-Pipe 

2 PIPES 14” IPS 3 PIPES 4%” IPS 
* * * Installed on old f 
roots without re- roots, 
ROOF SCRAPERS moving slate. Ideal corrugated and 
for small homes. other steep roofs. 
“Fitrite’’ — Double edge reversible 


blades. 3).—6—7-in. sizes 











“Rival” — Single edge removable 
blades. 3%4—7—14-in. sizes. Write Dept. “R” for catelogues ond 
prices. To protect trade please use your 
* * * printed stationery. 
PORTABLE ELECTRIC SAW GUN 
MOPS and MOP YARN 
LADDER & ROOF BRACKETS 
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AMERICAN ROOFER 


KING PORTABLE HOISTS Jaane ROOFING YARN 
Speed the Job-- w close our interviewee came t 
Spare the Man nh Ss gland m aes aia ALL TYPES—Several Grades 
What's YOUR hoist need to do a thing \v lo it well 
rites |) ne Oe Sete the oem cman Cut Lengths 
answer in 7 gas engine . cog alesse , ' As illustrated 
powered models that put , : 
roofing gravel, “hot he quality of o1 istening should - e 
stuff,” roll roofing right sill ie 4 *. our selling. f } 
withowt beck ‘brecking | If we are impatient or fidgety or onl ef Roofing MOPS 


labor in @ fraction interested, then 1 are just 


of the time required by “2 a , We'd 
hand methods. The sav- wasting our time by being . = 
ings you will make on a he better off talking and selling. Our 


i ° 
few jobs can pay for a ; OR IE LE be OP au 1 
King hoist. Get all of se » me wner get - T A ITY 
the facts on faster, interested in what w lave to say . 
easier roof materials ibout our roofing and siding. One 


; 7 
handling, Write now! | to. do that is by giving evidence »), | Reasonable 
HOISTING WHEELS of being interested in his comments. ; - 
Iron or Aluminum \ while back I referred to the com- , Prices 
Also = ment that a picture is said to be worth 


_~ * 
a thousand words think a minute . Immediate 


or s of listening during a sales talk 


is worth a thouman words too Shipment 
The best fast-ball b seball pitchers 


are better by far when they have a 


goed change * _— . - hina beg JOHNSON Propucrs Co. 
KING MANUFACTURING CORP. men, Meee tO - MEMPHIS, TENN 


pace too Manufacturers of Nationally 
3147 W. Chicago Ave Chicago 22, II. Known JOHNSON Brooms & Mops 


WRITE TO 





Cement Roof Tabs 


: , a 
(Continued }? Page 20) 


SPEEDY—STURDY : whale shimsfes then 
power for new asp shingles the IT E 
The ONLY COMB/NAT/ON re el ll old roofing and proceed as ae 


t 
OFFSET LADDER BRACKET follows: Repair the existing roof fram- " ” 
SCAFFOLD BRACKET ing sea Genateed to true it up — HAND-IN-GLOVE 
strengthen it. Replace all unsound or 


roof boards with 


e ro f so 


gens re PROFITS 


saturated 


\pply the new 


ecified for new SEE PAGE 15 


be done 
ts now in 
1 damage 

Contractors: cut set-up and change 

over costs as well as time on the 

job. This multiple purpose ladder 

bracket slips on any standard 

ladder in seconds. Safe! Rail 

supported, safety grip. Versatile! 

The only combination offset ladder 

brocket — scaffold bracket; un 

excelled for either use. All in one = 

compoct unit. Tested! Widely 

used by efficiency-minded con 

tractors. Handy for the home 

owner. Write for specifications 

Some top dealer territory open 


FAS lif ft ot prevent much 
vindstorm damag 5 cemention af 


Ss 


874 Franklin Ave., Thornwood, N. Y. the tabs s ild be ne regardless of 
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whether they are exposed four or five 
inches to the weather. This cementing 
should have been done when the roof 
was laid. 

(2) Or, if preferred, a non-corrosive, 
metallic clip can be used to hold the 


While 


satisfactory, the procedure described 


tab of the shingle down this is 
in the paragraph next above is better 
and recommended 

(3) lf 
or other 
rust-proof clips sl 


f the “Dutch-lap” 
type, 


the roof is « 
“clip-down” copper or 
iould have been used 
time 
When such clips may 


have been omitted, they should now be 


to secure all exposed corners at 
of application 


applied “ 


Mechanizing Roofing 


(Continued from Page 16) 


engineer his knowledge of motors and 
servicing of the motors. Even with the 
use of a hoist with an engineer oper- 
ating it, it does not do away with any 
men. It does do away, though, with the 
disagreeable job of hoisting by hand 


Examples of modern roofer’s hoists. 

The hot stuff buggy is a thirty-gal- 
neumatic wheels which 
the 
distances with a mini- 
The hot stuff carrier is 


lon drum with 4 
the 
pitch for longer 


f effort 


enables hot carrier to carry 
mum 
an angle frame on pneumatic wheels 
which holds six buckets of hot stuff, 
makes it the 
carrier to haul longer distances as well 
as avoiding the danger of spilling or 
‘tt materials on his legs. 


also easier for 


which 


splashing h« 
Aside from the mechanized equip- 


ment which I have mentioned, it is 
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KARNAK means PROFITS 


KARNAK is the packaged membrane fabric that’s 
thrifty. There’s no waste . . . use it down to the 
last inch. Easy to handle, easy to store, always 
stays in perfect condition. 





KARNAK reduces labor costs, too. Unrolls smoothly 
in all weather. It’s easier, faster to apply. 


There is a@ KARNAK as- 


A 
phait product for every 1S 


need, to meet every spe- s 
cification St 


All Through The Building 


PROFIT 
OPPORTUNITIES 
with 
KARNAK 


Roofing and 
Waterproofing 


FABRIC 


1. Roof 
patching 

2. Skylight 
flashing 


3. Parapet 
flashing 


4. Window 
and Door 
flashing 


5. Cornice 
flashing 


6. Foundation 
water- 
proofing 





Write TODAY for Illustrated 


Specifications Book! 


LEWIS 


ASPHALT ENGINEERING CO. 
30 Church St., New York, N. Y. 


Manufacturers of Asphalt Specialties for 25 Years 


s>»»)))) 








AJAX No, 1 


Aug. 9, 1932 


AJAX Roofing Brackets 
MAN-size — Superefficient 
ALL STEEL — Unbreakable 


AJAX Building Bracket Co. 
1551 Rydal Mount Rd. 
Cleveland Heights 8, Ohio 
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WANT A SALES-LIFT? 
MEET 

MADE-TO-LAST 
MADE-TO-FIT 


THERMO-WOOD 


SEE PAGE 15 


—CONNERY’S— 
ROOFING 








KETTLES 
wen * 


Connery, one of the oldest 
manufacturers, offer modern 
oil burning kettles of superior 
design for heating tar, pitch 


ind bituminous material 


* 


Write for catalog show 
ing full 


bottom fired 


our line of 


and tube 
heating kettles, buckets. 
dippers, ele 


-—CONNERY— 
CONSTRUCTION CO. 


2nd & Luzerne Sts. 
PHILADELPHIA 40, PA. 
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Storm Bill Of 
$40 Million 
Hits Underwriters 


surance ( es have been 
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d mutual 
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Faith i onesty—The companies, 


AMERICAN ROOFER 


Manufacturers 
& Distributors 


Everything for Roofing and 
Waterproofing 


CAULKING COMPOUND 
ALUMINUM PAINT 
BITUSTATIC CEMENT 
ROOF COATINGS & CEMENTS 
INSULATION 
ROLL ROOFING—FELTS— 
PITCH—ASPHALT—COAL TAR 
COPPER—GALV. IRON 


insist on Genuine Durex Products 


METROPOLITAN 


ROOFING SUPPLIES CO., INC. 
286 East 137th St., New York City 


CLASON 
SNOW GUARDS 


For new Slate Roofs, Spanish Tile 
Roofs, Old Slate Roofs, Flat Tile 
Roofs, American Method Asbestos 
Shingles and French Method Asbes- 
tos Shingles and for Metal Roofs. 


CLASON SNOW GUARDS 
Standard for Fifty Years 


THE M. N. CARTIER 


& Sons Company 
275 Canal Street, Cartier Building 
Providence, R. 1. 

Write us for Roofers Wholesale Prices 











Gives Siding "Jobs Improved 
|Protection and Appearance 


On every As- 
bestos Siding 
job, where ap 
pearance is e@s- 
sential, you can 
save valuable 
time, simplify fit- 
ting at corners 
and along win- 
J dow and door 
frames, give added protection, by using in- 
dividual zinc corner strips. . . . Made of 
| oxidized zinc . . . will not stain. Lengths 
| suitable for any Asbestos Siding Shingle. For 
complete details write 


BUGHER MANUFACTURING CO. 
| Formerly DOUBLE GRIP BRASS CLIP CO. 
| 211 S. Main St. Kokomo, Ind. 
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of course, can protect themselves by 
having adjustors check the repair jobs 
as soon as they get around to them. 
But since anywhere from 250,000 to 
400,000 claims will probably be filed, 

it’s impossible to check every claim 
“Our chief protection,” says an in- 
surance official, “is people’s natural 
honesty. We know most people are 
honest The insurance companies 
wouldn’t be in business if they weren’t.” 
The Trade Association News 


Method Of Getting 
Building Permits 
Outlined By HHFA 


Housing and Home Finance Agency 
\dministrator Raymond F. Foley has 
advised builders of certain types of 
residential and related construction, for 
which authorization is required under 
NPA Order M-4, how and where to 
apply for such authorization 

Acting under a delegation of au- 
thority from NPA to approve or deny 
applications to commence construc 
tion, Administrator Foley redelegated 
that authority June 15 to constituent 
agencies and other divisions in HHFA 


Types of Building Covered 

Residential and related construction 
tor which authorization must be ob 
tained under M-4 includes 

1. Multi-unit residential buildings 
of more than three stories When 
applicant files for FHA mortgage in- 
surance, it is necessary to file for au 
thorization under Order M-4 with the 
nearest FHA office 

When the builder uses conventional 
financing, it is necessary to file an ap- 
plication for authorization under Order 
M-4 with the Office of Administrator, 
HHFA, Washington 25, D.C. (Di- 
rector, Defense Liaison taff.) 

2. Luxury single-family residences 
under M-4 as amended \ pplication 
for authorization should be filed with 
the Office of the Administrator, 
HHFA, Washington 25, D. C. (Di- 


rector, Defense Liaison Staff.) 


Other Filing Data 

3. Related construction, such as of- 
fice or administration buildings, retail 
and service stores, when construction 
is an integral part of the primary resi- 
dential construction \pplications 
must be filed with the appropriate field 
office of the Public Housing Adminis- 
tration. 

Educational institutions must file 
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Join Hundreds of Users who say: 
inic® Caulking Compound 


doen a Katte 


If you do building, insulating, waterproof- 
ing, weatherstripping, asbestos or brick siding, use 
PARALASTIC on your next job. It’s easy to apply 
... seals perfectly . . . gives outstanding protection! 

NOW AVAILABLE IN BRILLIANT WHITE 

. . . especially compounded to match and blend perfectly 
with White Asbestos Siding. Other colors: Natural, Gray, Green, 
Buff, Red, Black. Write for information and free gun offer. 

SOLD BY LEADING JOBBERS 


(A few jobber territories still open.) 
*REG. U.S. PAT. OFF. 


IT ISN'T INSULATED UNLESS IT’S CAULKED 
PARALASTIC PRODUCTS CO. INC. 


122 EAST 42nd ST., NEW YORK 17, N. Y. 


AN 


L_— FELT LAYER 


BUY NOW! ye ms 
BUY NOM "7a oa as 


Orders for this wonderful machine have 
enabled us to increase production and reduce 
costs of manufacture. If you haven't as yet 
decided on using a Matt Felt Layer for your 
flat roofing jobs this is your opportunity to 
save and at the same time increase your 
efficiency. 


One user told us the Matt Felt Layer paid 
for itself on his first 4000 square job. He 
also saved $150.00 on yarn. You'll be a 
booster, too, once you own a Matt. Insist 
on the original. 
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Stuff Carriers, Hot Today! 
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Carriers, Mops, Pour- 
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men MATT COIL-LESS BURNER CO. 


1015 W. LAKE STREET CHICAGO 24, ILLINOIS 
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gional Office of the Office of the Ad- 
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ROOFERS MOP YARN 


Duck — Denim — Cable Cord 
White Slasher — Soft Slasher 


Samples on Request 


ie, veenes & CSC. 
Box 2384 Hickory, N. C. 








AMERICAN ROOFER 





“Buy from Frey” 
TOOLS 


FOR THE ROOFER 


Frank P. Frey & Co. 


2634 W. MADISON STREET 
CHICAGO, ILL. 











TOPS PRODUCTS COMPANY 








Roofers’ Supplies 
Contractors’ Supplies 
Anything You Need 
ALL STATES ROOFERS SUPPLIES 


2107 W. LAKE ST. CHICAGO, ILL. 














CLASSIFIED 
ADVERTISING 





Under this heading classified advertisements 
are accepted at the uniform rate of 12 cents a 
word, but no advertisement taken for less than 
20 words with a minimum charge of $3.00; 3 
months at 10c per word per insertion. Check 
or Money Order must accompany copy of Clas- 
sified Ad. Adverti tt or 
distributors, or new products Pd sale, not 

ted in classified section. Address all 
communications to Classified Department. 
AMERICAN ROOFER, 425 Fourth Avenue, New 
York 16, N. Y. 


Heit: Joaak 








HELP WANTED 





ESTIMATOR -SUPERVISOR FULLY experi 
enced in built-up and tile roofs, and related 
metal work. Write fully. American Roofing Cx 
6445 Hildale Ave., Detroit 34, Michigan 


slate 


SALES MANAGERS WANTED: We have open- 
ings for ambitious and experienced salesmen in the 
simulated stone field . men capable of training 
sales crews and handling complete sales organiza 
tions for established Bondstone dealers. Excellent 
salaries and commissions plus partnerships. Emco 
Cement Products, Inc . Shamoki n, Pa 


SITU ATIONS WANTED 





MANAGEMENT OF ROOFING contracting busi 
ness featuring commercial and industrial work, any 
volume, desired by party thoroughly capable and 
trustworthy. Replies will be held strictly confiden 
tial. Write Box No. 251, American Roofer & Siding 
Contractor, 425 Fourth Avenue, New York 16, N. ¥ 


EQUIPMENT WANTED 
WANTED AN 8’ or 10’ 


Brake. Must be in good condition 
American Roofer, 425 Fourth Avenue, 
N.Y 


used Shear and an 8’ or 10° 
Write Box 253, 
New York 
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SELL BONDSTONE on front and your regular ) for TOP 
line of siding on the rest of the building. ( VOLUME and PROFITS! 


You Keep Your Sales Force Happy: Your salesmen’s job Simple Application: Train your applicators in 2 days. 
is easier — no price competition — many more . 
prospects — larger unit sales — and exclusive, Any Surface: BONDSTONE can be applied over stucco, 
nationally advertised products. brick, cement, or cement block, wood, etc. Ideal for 
interiors and exteriors, new construction or remodelling. 


Low Investment: Your first job fo i t, 
pl may ay mony ~ st lapel aa BONDSTONE — MAN MADE STONE matches any 
natural stone in color, texture, and appearance. 


I’ve Never Guaranteed unconditionally for twenty years! 


Handled a Product Seeing is believing, so write, wire, or phone Shamokin 
That PAYS 599-R3 for details TODAY. 





Write today for Illustrated Booklet. 


Exclusive territories open for 
amanees: and Distributors. 


EMCO CEMENT 
PRODUCTS, Inc. 


PAXINOS 2, PENNA. 














